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Is your IR website a transactional portal or a relation building platform?

Are the investment community 
engaging with your online content 
or just downloading documents?
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To show why and how you can optimize your online 
communications to drive belief in your investment 
story.  A presentation based on data and observed 
investor behaviors.  It’s not rocket science.
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my mission
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SIX Is your IR website a transactional portal or a relation building platform?

Want to hear 
a good story?
85% of your 
investors do.
A study by the National Investor Relations Institute found that 85% of investors are more likely to 
invest in a company that has a clear narrative that articulates investment proposition (SIX, 2019).
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SIX Is your IR website a transactional portal or a relation building platform?

… the most important aspect, 
does the company have a
credible plan and the 
capability to deliver it.

Fund Manager

“
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Is your 
belief story 
easy to 
follow?

Reporting 
progress.

Sustainable 
value 
creation.

Strategic 
clarity.

Winning 
formulae.
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Reporting 
progress.

Sustainable 
value 
creation.

Strategic 
clarity.

Competitive 
strengths 
+
Growth 
opportunities

Is your 
belief story 
easy to 
follow? 
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SIX Is your IR website a transactional portal or a relation building platform?

Are you taking 
advantage of your 
position in the 
investor information 
ecosystem? 

Investors.

Market data
platforms

Industry 
experts

Central 
bank
Communications

Institutional
research
reports

Trading 
platforms

Financial &
industry 
news

Industry
conferences
& events

Capital
market 
days

IR or 
Corporate 
website

Results

Press 
releases

Annual 
reporting

Email 
newsletters

Social 
media 
channels

Meetings 
& calls
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Initial analyst 
review

Deep-dive 
due diligence

Uncover 
investment idea
⇢ Past financials

⇢ Consensus estimates

⇢ Trading information

⇢ Company website

⇢ Press releases

⇢ Sell side & industry reports 

⇢ Management future strategy 
& forecasts

⇢ Industry outlook

⇢ Management team 
background

Post investment  
monitoring
⇢ Quarterly performance 

updates

⇢ Outlook shifts

STA
G

E

Are you making 
the most of 
onboarding new 
long-term 
investors, at the 
start of their 
journey?
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Initial analyst 
review

Deep-dive 
due diligence

Uncover 
investment idea

Ad-hoc meetings
Annual management meetings

⇢ Past financials

⇢ Consensus estimates

⇢ Trading information

⇢ Management future strategy 
& forecasts

⇢ Industry outlook

⇢ Management team 
background

Limited if any interaction, 
probably through investor 
conferences 

Limited, call with investor 
relations team

Multiple in-depth exec & 
IRO meetings  

Post investment  
monitoring
⇢ Quarterly performance 

updates

⇢ Outlook shifts

STA
G

E
IN

TERA
C

TIO
N

Are you making 
the most of 
onboarding new 
long-term 
investors, at the 
start of their 
journey?

⇢ Company website

⇢ Press releases

⇢ Sell side & industry reports 
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review

Deep-dive 
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⇢ Sell side & industry reports 

⇢ Management future strategy 
& forecasts
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background
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the most of 
onboarding new 
long-term 
investors, at the 
start of their 
journey?



SIX Is your IR website a transactional portal or a relation building platform?

idx.inc

Are you meeting 
your audiences’ 
expectations with 
a joined up digital 
experience?
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About us

→ At-a -glance

→ Our purpose

→ Our strategy & business 
model

→ What we do 

→ Our markets

→ How we innovate

→ Where we operate

→ Leadership

Sustainability

→ Our approach

→ Material issues

→ People

→ Planet

→ Product

→ Supply chain

→ Reporting

Our businesses

[brands]

[portfolio] 

News

→ News

→ Insights

→ Speeches

Investors

→ Our investment case

→ Investor events & 
presentations 

→ Stock & dividend

→ Financials

→ SEC filings

→ FAQs

→ Analyst coverage & 
consensus

→ Contacts

The archetypal corporate website
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About us

→ At-a -glance

→ Our purpose

→ Our strategy & business 
model

→ What we do 

→ Our markets

→ How we innovate

→ Where we operate

→ Leadership

Sustainability

→ Our approach

→ Material issues

→ People

→ Planet

→ Product

→ Supply chain

→ Reporting

Our businesses

[brands]

[portfolio] 

News

→ News

→ Insights

→ Speeches

Investors

→ Our investment case

→ Investor events & 
presentations 

→ Stock & dividend

→ Financials

→ SEC filings

→ FAQs

→ Analyst coverage & 
consensus

→ Contacts

The siloed investment case
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About us

→ At-a -glance

→ Our purpose

→ Our strategy & business 
model

→ What we do 

→ Our markets

→ How we innovate

→ Where we operate

→ Leadership

Sustainability

→ Our approach

→ Material issues

→ People

→ Planet

→ Product

→ Supply chain

→ Reporting

Our businesses

[brands]

[portfolio] 

News

→ News

→ Insights

→ Speeches

Investors

→ Our investment case

→ Investor events & 
presentations 

→ Stock & dividend

→ Financials

→ SEC filings

→ FAQs

→ Analyst coverage & 
consensus

→ Contacts

The holistic narrative
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SIX Is your IR website a transactional portal or a relation building platform?

… the most important aspect, 
does the company have a
credible plan and the 
capability to deliver it.

Fund Manager

“
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SIX Is your IR website a transactional portal or a relation building platform?2024

CONF I DENT I AL

The science 
& data bit

idx.inc
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We actively track 
the needs and 
wants of the buy-
side,   sell-side 
and those they 
listen to.
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